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May 11-14, 2010
Hyatt Regency Coconut Point Resort and Spa,

Bonita Springs, Florida

Solutions Provider Package:
Dedicated Conference Exhibit Table v
PSIG Web Site Link v~

Advertising v
Cost of bundled package is only $500

See details below for individual item pricing.

Please use the Solutions Provider on-line registration form for payment:
http://www.psig.org/Conferences/conferences.htm




Package Details

Exhibit Table: Provides a focal point for your presence at the conference. A standard six foot hotel table to be
used for displaying promotional materials, lights and signs and. Included with the table is a table cloth and
electrical supply. Please contact the hotel if you require additional electrical or internet access.

Cost is $75 per company. All Solutions Provider personnel must register for the meeting.

Web Link: Have your web site listed at www.psig.org to show your industry involvement as well as your support
for PSIG. As well as supporting PSIG this provides an opportunity for you to take advantage of the PSIG’s
international reputation for excellence in promoting your company.

Cost is $300 for annual listing starting in May.

Advertising: Advertising space is available on the conference proceedings flash drive, which includes the
technical papers presented at the conference. Space is limited, so send your company’s electronic brochure to

jbarley@energy-solutions.com by the 26" of March, 2010.
Cost is $200 per brochure.

Solutions Providers Hosted Events: If you would like PSIG to include details of any hosted events that coincide
with the conference to be included in the registration Eackage and on the PSIG web site then please send the
details to jbarley@energy-solutions.com by the 26" of April.




Conference and Exhibit Details

Exhibit Table Setup

Exhibitors will be given the opportunity to set up their displays and demonstration equipment in the main
conference room on Tuesday, May 11" from 5:00 to 7:30 pm. Although there will not be an opportunity to exhibit
during the setup time, timely set-up will allow vendors to take full advantage of the exhibit times throughout the
conference.

Exhibit Location

Exhibits will be in a designated area adjacent to or at the back of the main meeting room. Table assignments will
be made via lottery the last week in April. We will notify you via email prior to the conference the location of the
display area and the table assignments.

Solutions Providers Commercial Session
Wednesday, May 12" from 12:00 noon in the luncheon area. Each Provider will have approximately 3 minutes to
introduce his/her company and its offerings to the group.

Exhibit Hours
To allow our members to take advantage of PSIG’s technical emphasis, demonstrations are conducted prior to and
after the conference sessions, during coffee and lunch breaks and lunch breaks as follows:
e Wednesday, May 12" from 8:00 to 9:00 am; morning coffee break (10:00 — 10:15 am); lunch break
(11:00 to 1:30 pm); afternoon breaks (3:30 to 3:45 pm); 5:15 to 7:00 pm
e Thursday, May 13" from 7:30 to 8:00 am; morning coffee breaks (9:30 — 10:00 am); lunch break
(12:00 to 1:00 pm); afternoon breaks (2:30 to 3:00 pm ); 4:30 to 6:00 pm
* Friday, May 14"™ from 7:30 to 8:00 am; coffee break (10:15 — 10:30 am)

Solutions Providers Technology Showcase

Wednesday, May 12" from 09:00 to 11:00 am in the main meeting room. Solution providers have a chance to
present a solution to a problem of their own design. This will be an opportunity to present new technology or show
improved solution techniques as long as the presentation is presented with a defined problem and solution. Seven
slots have been filled with only three openings remaining. Don’t miss this opportunity to showcase your
products and talent in front of the PSIG membership!

Wednesday Evening: There is no scheduled PSIG activity on Wednesday evening. This provides you an
opportunity to arrange a special outing or event for your clients.

UGMs/Training Courses: Have you considered holding a User Group Meeting or Training course either side of
the PSIG meeting? The benefits are obvious — your clients attend PSIG and may find it easier to justify the
expense. Similarly, UGM and training course attendees are more likely to attend PSIG which will allow you more
opportunity to build your client relationship.

Commercial Distribution to PSIG membership: If you would like any brochures or other marketing material to be
sent to the PSIG membership at large, please do not ask for the PSIG contact list! Instead PSIG will consider
distributing advertising or marketing material to the membership on your behalf.

Any Questions?
Please contact Jon Barley at jbarley@energy-solutions.com or on +44-1642-677755

Thank you for your past and continuing
participation at PSIG.



